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Complexitatea fenomenului minciunii eviden-
tiazd importanta contextului, motivelor psihologi-
ce, frecventa si abilitatea de a detecta falsurile.
Respondentii nu mentioneazd recurgerea frec-
ventd la minciuni, sugerénd o autoevaluare mai
pozitivd a comportamentului propriu in raport cu
adevdrul. Abilitatea de a spune si detecta minciu-
ni se manifestd la nivel mediu. Motivatiile din spa-
tele minciunilor sunt in principal orientate cdtre
protejarea imaginii proprii si justificarea compor-
tamentelor. Minciuna tacitd si autojustificarea se
numdrd printre cele mai frecvente forme de falsi-
ficare a realitdtii.

Cuvinte-cheie: minciund, abilitate de detectare,
frecventa emiterii.

The complexity of lying as a phenomenon
highlights the importance of context, psycholog-
ical motives, and the frequency of lying as well
as the ability to detect falsehoods. Respondents
rarely mention resorting to lies, suggesting a
more positive self-assessment of their behavior in
relation to the truth. The ability to tell and detect
lies is generally moderate. The motivations be-
hind lies are primarily aimed at protecting one's
self-image and justifying behaviors. Implicit lying
and self-justification are among the most com-
mon forms of reality distortion.

Keywords: lie, detection ability, frequency of
occurrence.

INTRODUCERE

Minciuna este o practica veche cat istoria
omenirii, iar studiul sdau a devenit un subiect
important in multiple domenii precum psi-
hologie, sociologie, filosofie si stiinte juridice.
In pofida impactului siu semnificativ asupra
relatiilor interumane si proceselor juridice,
abordarea minciunii ramane in multe privinte
subiectiva. Minciuna, in general, poate fi tratata
ca o afirmatie intentionat falsa, facuta cu scopul
de a induce in eroare sau a ascunde adevarul.
Trebuie mentionat ca nu toate formele de nea-
devar sunt minciuni in sensul lor strict, de ace-
ea ea necesita cercetdri minutioase.

Desi exista diverse definitii ale minciunii,
un element comun in toate este constientizarea

INTRODUCTION

Lying is a practice as old as human his-
tory, and its study has become an important
subject in multiple fields, including psychology,
sociology, philosophy, and legal sciences. De-
spite its significant impact on interpersonal re-
lationships and legal proceedings, perspectives
on lying remain, in many respects, subjective.

Lying, in general, can be understood as
a deliberately false statement made with the
intent to deceive or conceal the truth. It is im-
portant to note that not all untruths qualify
as lies in the strictest sense, which is why this
phenomenon requires thorough investigation.

Although there are various definitions
of lying, a common element among them is the
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cainformatiile furnizate nu corespund realitatii.
Minciuna presupune, asadar, o intentie delibe-
rata de a induce o perceptie falsa in mintea in-
terlocutorului.

Pentru a avea o mai mare claritate asu-
pra conceptelor legate de minciuna, se impu-
ne o analizi comparativa a lor. In literatura
de psihologie, jurisprudentd, medicina legal3,
termenul de minciuna se utilizeaza prin diferi-
te sinonime: eroare, simulare, inselatorie, fals,
disimulare. Eroarea reprezinta o abatere de la
ceea ce este corect, fie sub forma unei greseli,
fie ca actiune sau judecata incorectd, care nu
respectd normele stabilite [5, p. 238].

Un alt termen frecvent utilizat este ,si-
mularea”, care, potrivit lui V. Iftenie, reflecta di-
mensiunea inventiv-pozitivd a comportamen-
tului duplicitar. Aceasta reprezinta o actiune
constienta si premeditatd, prin care individul
intentioneaza sa provoace, sa imite sau sa exa-
gereze anumite tulburari morbide ori afectiuni
psihice/somatice, cu scopul de a obtine avanta-
je materiale sau morale ori pentru a se sustrage
de la indeplinirea unor obligatii sociale sau de
la executarea unei pedepse [11, p. 72].

Conform surselor din domeniul medici-
nii legale, disimularea reprezinta un compor-
tament uman prin care se ascunde adevdra-
ta natura a unui fenomen sau a unei situatii,
oferindu-i o aparentd inselatoare, motivata de
diverse ratiuni. in cazul simulirii, individul
pretinde ca suferad de o afectiune, desi nu este
bolnav, pentru a obtine un beneficiu. in schimb,
prin disimulare, persoana ascunde o afectiune
reald, incercand sa creeze impresia de normali-
tate [11, p. 73].

Termenul ,falsitate” este definit in
dictionarul juridic ca o infractiune ce consta in
falsificarea unui act oficial, comisa In momentul
intocmirii acestuia de catre un functionar sau o
persoana aflata in exercitiul functiei [10, p. 97].

P. Ekman scrie ca minciuna este un act
prin care o persoana induce intentionat in
eroare o altd persoand, fara ca aceasta sa fie
constienta de intentia mincinosului si fara sa fi
exprimat clar dorinta de a nu afla adevarul. Din
perspectiva ascunderii actului deviant, minciu-
na este o reactie complexa de afirmare necon-
forma cu adevarul ce poate fi 0 expresie a insu-
ficientei de educatie morala, juridica [6, p. 31].

Psihanalistul Sigmund Freud abordeaza
minciuna dintr-o perspectiva psihologica, con-

awareness that the provided information does
not align with reality. Lying, therefore, involves
the intent to create a false perception in the
mind of the interlocutor.

To gain greater clarity on the concepts
related to lying, a comparative analysis is nec-
essary. In psychological, legal, and forensic lit-
erature, the term “lie” is often associated with
various synonyms, such as error, simulation,
deception, falsification, and dissimulation.

An error represents a deviation from
what is correct, either in the form of a mistake
or as an incorrect action or judgment that does
not conform to established norms [5, p. 238].

Another frequently used term is “simu-
lation,” which, according to V. Iftenie, reflects
the inventive-positive dimension of duplici-
tous behavior. It refers to a conscious and pre-
meditated action through which an individual
intends to provoke, imitate, or exaggerate cer-
tain pathological conditions or psychological/
somatic disorders to gain material or moral ad-
vantages or to evade social obligations or legal
penalties [11, p. 72].

According to sources in forensic med-
icine, dissimulation is a human behavior in
which the true nature of a phenomenon or sit-
uation is concealed, giving it a misleading ap-
pearance for various reasons. In malingering,
an individual pretends to suffer from an illness
despite being healthy to gain some benefit. In
contrast, dissimulation involves concealing a
real illness to create an impression of normali-
ty [11, p. 73].

The term “falsity” is discussed in legal lit-
erature and is defined in the legal dictionary as
a crime involving the falsification of an official
document, committed at the time of its drafting
by a public official or a person acting in an offi-
cial capacity [10, p. 97].

P. Ekman defines lying as an act in which
a person deliberately deceives another without
the latter being aware of the deceiver’s inten-
tion and without explicitly stating that they do
not wish to know the truth. As an act of con-
cealing deviant behavior, lying is a complex re-
action that may reflect insufficient moral and
legal education [6, p. 31].

The psychoanalyst Sigmund Freud
(1856-1939) approached lying from a psy-
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siderdand-o un mecanism de aparare al psihicu-
lui. Conform teoriei freudiene, minciuna isi are
originea in inconstient si este adesea utilizata
de individ pentru a evita confruntarea cu con-
flictele interne si anxietatea asociata acestora.
Freud subliniaza ca minciuna functioneaza ca
un mecanism de protectie, ajutand individul sa
evite disconfortul psihic si sa faca fata presiu-
nilor sociale.

Din punct de vedere social, Mitch J. Fryling
scrie ca ,o alternativa analitica la conceptuali-
zarea minciunii este de a o considera nu ca un
comportament care se dezvolta si apare in ca-
drul unui individ, ci mai degraba ca o relatie
comportament-mediu care evolueaza in functie
de factorii din contextul ambiental” [7, p. 13 ].

Masip Jaume defineste minciuna ca o incer-
care deliberatd, reusita sau nu, de a ascunde, fa-
brica si/sau manipula in orice alt mod informatii
factuale si/sau emotionale, prin mijloace verbale
si/sau nonverbale, pentru a crea sau a mentine in
altcineva sau in altii o credinta pe care comunica-
torul insusi o considera falsa [17].

Toate aceste notiuni implica un act de
modificare a adevarului, fie ca este vorba de o
greseald, o actiune deliberatd de ascundere a
informatiei, fie o actiune in scop de manipula-
re. Fiecare dintre ele poate duce la o perceptie
eronata a realitatii. Notiunile respective induc
in eroare o persoana. Fie ca e vorba despre o
eroare (care este neintentionatd), un fals (ceva
care nu este autentic), o minciuna (care este o
afirmatie falsa intentionatd), o simulare (care
poate crea impresia unei realitati ce nu exista),
o disimulare (care ascunde adevaratele intentii
sau sentimente), fie o Tnselaciune (care este o
actiune de frauda sau inselaciune), scopul final
este acela de a crea o realitate falsa sau de a dis-
torsiona perceptia cuiva.

0 afirmatie falsa nu este neaparat o min-
ciuna, deoarece nu intotdeauna exista intentia
de ainsela sau de ainduce in eroare. Dezvoltarea
minciunii este Inteleasa In contextul evolutiei
cognitive, sociale si morale a omului (J. Piaget,
P. Ekman, R. Feldman, V. Talwar si Fen Xu, M.
Barnett, ]. Bartel si altii). La fel cum dezvoltarea
altor comportamente si abilitati evolueaza trep-
tat, minciuna trece prin etape specifice pe masu-
ra ce copilul creste [19; 6; 8; 20; 2].

Minciuna, fiind un fenomen complex,
imbraca diverse forme in functie de contex-
tul in care se manifestd, intentiile celui care o

chological perspective, viewing it as a defense
mechanism of the psyche. According to Freud-
ian theory, lying originates in the unconscious
and is often used by individuals to avoid con-
fronting internal conflicts and the anxiety asso-
ciated with them. Freud emphasized that lying
functions as a protective mechanism, helping
individuals avoid psychological discomfort and
cope with social pressures.

Mitch J. Fryling offers an alternative per-
spective on lying, considering it not as an indi-
vidual behavior but as a relationship between
behavior and environment, shaped by contex-
tual factors [7, p. 13].

Masip Jaume defines a lie as a deliber-
ate attempt, whether successful or not, to hide,
fabricate, and/or manipulate factual and/or
emotional information, using verbal and/or
non-verbal means, in order to create or main-
tain a belief in another person or in others that
the communicator considers false [17].

All these concepts involve an act of mod-
ifying the truth, whether it is a mistake, a delib-
erate action to hide information, or an act in-
tended to manipulate. Each of these actions can
lead to a distorted perception of reality. The
respective notions mislead a person. Whether
it is an error (which is unintentional), a false-
hood (something that is not authentic), a lie
(an intentionally false statement), a simulation
(which can create the impression of a non-ex-
istent reality), dissimulation (which hides true
intentions or feelings), or fraud (an act of fraud
or deceit), the ultimate goal is to create a false
reality or distort someone’s perception.

A false statement is not necessarily a lie,
as it does not always involve the intention to
deceive or mislead.

The development of lying is understood
in the context of human cognitive, social, and
moral evolution, as described by |. Piaget, P. Ek-
man, R. Feldman, V. Talwar, Fen Xu, M. Barnett,
J. Bartel, and others. Just like other behaviors
and skills, lying develops gradually through
specific stages as a child grows [19; 6; 8;20;2].

Lying, as a complex phenomenon, takes
various forms depending on the context, the
intentions of the person uttering it, and its ef-
fects on those involved. P. Ekman identifies: 1)
silence - the liar implicitly conceals the true
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rosteste si efectele pe care le produce asupra
celor implicati, se exprima in diverse moduri. P.
Ekman identifica: 1) tacerea - in mod implicit,
mincinosul ascunde informatiile adevarate, dar
nu raporteaza informatii false; 2) distorsiunea
- prezinta si informatii false, pretinzandu-le
drept adevarate.

M. Marwen considera ca exista patru
forme ale minciunii care afecteaza continutul
informatiei: distorsionarea, suprimarea, omisi-
unea si completarea [18, p. 23].

Conform autorilor A. Thomas, N. Papriwal,
A. Frai, A. Farisha si K. Sakkeel, sunt evidentiate
multiple tipuri de minciuni: deschisa, contextua-
13, profesionald, economica, alba si culturala [21;
24; 9]. Diferentele dintre tipurile de minciuni se
manifestd in principal prin gravitatea acesto-
ra, frecventa cu care sunt utilizate, tintele lor si
rationamentele care le motiveaza.

Clasificarea minciunilor ia in considerare
si impactul acestora, fiind diferentiate In functie
de efectele pe termen scurt, care implica o plani-
ficare minim3, si cele pe termen lung, care pre-
supun o planificare mai complexa si detaliata.
Astfel, minciunile pe termen scurt tind sa aiba
un caracter mai imediat si mai putin elaborat,
in timp ce cele pe termen lung sunt mai strate-
gice, avand potentialul de a influenta decizii sau
relatii pe o perioada extinsa. Motivatiile minciu-
nilor variaza semnificativ, iar intelegerea aces-
tora necesitd o analiza a factorilor psihologici
interni, atat constienti, cat si inconstienti, care
influenteaza aceste comportamente.

A. Vrij scrie ca ,minciuna este un act ego-
ist si un lubrifiant social, motiv pentru care
unele minciuni sunt mai greu de spus decat
altele”. In cazul in care interlocutorul detine o
parte din informatii, mincinosul va intdmpina
dificultati in a-1insela [22, p. 45].

Motivele minciunii depind de interes,
conditie, situatie, starea psihologica, tipul de
personalitate, faptele comise, temperament si
educatie etc. Autorii P. Ekman, R. Feldman, T.
Levine, D. DeSteno, M. Knapp, B. Arcimowicz si
altii abordeaza motivatiile comune ale minciu-
nii sesizate in viata de zi cu zi:

1. Protejarea imaginii de sine. Una dintre
cele mai frecvente motivatii ale falsurilor este
dorinta de a pastra o imagine pozitiva a propri-
ei persoane in fata altora. Oamenii mint pentru
a evita rusinea, judecata sociala sau pentru a
parea mai competenti decat sunt in realitate

10

information but does not provide false infor-
mation; 2) distortion - the liar presents false
information, claiming it to be true.

M. Marwen considers that there are four
forms of lying that affect the content of the in-
formation: distortion, suppression, omission,
and addition [18, p. 23].

According to authors A. Thomas, N. Papri-
wal, A. Frai, A. Farisha, and K. Sakkeel, several
types of lies are identified: open, contextual,
professional, economic, white, and cultural [21,
24, 9]. The differences between these types of
lies are primarily reflected in their severity, fre-
quency of use, targets, and the reasoning behind
them. The classification of lies also considers
their impact, distinguishing between short-term
effects, which require minimal planning, and
long-term effects, which involve more complex
and detailed planning. Thus, short-term lies are
more immediate and less elaborate, while long-
term lies are more strategic and can influence
decisions or relationships over time.

Motivations for deception vary signifi-
cantly and require examining the internal psy-
chological factors, both conscious and uncon-
scious, that influence these behaviors.

A. Vrij writes that ,a lie is a selfish act and
a social lubricant, which is why some lies are
harder to tell than others.” In situations where
the interlocutor possesses some information,
the liar will find it more difficult to deceive
them [22, p. 45].

The reasons for lying depend on inter-
ests, conditions, psychological state, personal-
ity type, actions, temperament, education, and
more.

The authors P. Ekman, R. Feldman, T.
Levine, D. DeSteno, M. Knapp, B. Arcimowicz,
and others explore the common motivations
behind lies observed in everyday life.

1. Self-image protection. One of the most
common motivations for deception is the de-
sire to maintain a positive self-image in the
eyes of others. People lie to avoid shame, social
judgment, or to appear more competent than
they actually are. (e.g., “I want to seem like I
have everything under control, even if [ don’t.”)

2. Avoiding conflict. Another strong mo-
tivation is the need to escape the negative con-
sequences of a past behavior or action. For ex-
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(De ex.: ,Vreau sa par cd am totul sub control,
chiar daca in realitate nu e asa.”).

2. Evitarea unui conflict. O alta motivatie
puternica este nevoia de a evita consecintele
negative ale unui comportament sau ale unei
actiuni anterioare. De exemplu, minciunile spu-
se cu scopul de a fi absolvit de o pedeapsa in
fata unei autoritati (parinti, sefi, instantd) sau
pentru a preveni un conflict intr-o relatie.

3. Obtinerea unui avantaj personal. Se
refera la obtinerea unui beneficiu, cum ar fi o
favoare, bani, statut social sau orice alt tip de
recompensa. In contextul judiciar, inseldciunile
au scopul de a reduce o condamnare sau de a
manipula perceptiile unui judecator (De ex.: Un
inculpat intr-un proces penal, acuzat de frau-
d3, minte 1n fata instantei pentru a minimaliza
acuzatia.).

4. Atragerea atentiei. Persoanele care do-
resc sa fie in centrul atentiei inventeaza povesti
false (De ex.: ,Am avut o relatie secreta cu o ve-
deta internationala!”, ,Sunt un muzician genial,
dar am decis sa ma retrag din lume pentru ca
nu vreau sa fiu In centrul atentiei.”).

5. Pdstrarea armoniei sociale. Aceasta
este intalnita in interactiunile cotidiene si se
referd la depasirea conflictelor sau tensiunilor
intr-un grup social, mentinerea relatiilor pozi-
tive si protejarea sentimentelor celor din jur.
Tipul de minciunad este determinat de teama de
a nu provoca o ruptura in relatii sau de a afecta
perceptia sociald (Ex.: ,iti std bine asta!”, chiar
daca nu este asa.).

6. Autoapdrare. Oamenii mint adesea pen-
tru a evita consecintele negative ale unui com-
portament sau ale unei decizii gresite, pentru
a se proteja de critici, judecati sau pedeapsa ori
pentru a-si mentine controlul asupra perceptiei
pe care ceilaltioau despreei[6;8;15;4;13; 1].

Minciuna genereaza o gama larga de efec-
te, atat negative, cat si pozitive. B. Arcimowicz,
K. Cantarero si E. Soroko arata ca desi ,minciu-
nile au un impact negativ, ele sunt totusi accep-
tabile din urmatoarele motive:

1. Consecintele pozitive ale minciunii
sunt adesea mai accentuate decat cele negative.

2. Minciunile sunt create pentru a prote-
ja persoane nevinovate care, altfel, ar suferi o
nedreptate.

3. Unele minciuni sunt spuse pentru a
preveni daune iremediabile.

4. Minciunile pozitive sunt rare, astfel ca

m

ample, lies are told to evade punishment from
an authority figure (parents, bosses, court) or
to prevent conflict in a relationship.

3. Gaining a personal advantage. This re-
fers to obtaining a benefit, such as a favor, mon-
ey, social status, or any other type of reward.
In legal contexts, deception is used to reduce a
sentence or manipulate a judge’s perception.
(e.g., A defendant in a criminal trial accused of
fraud lies in court to downplay the charges.)

4. Seeking attention. People who want to
be the center of attention invent false stories.
(e.g., “I had a secret relationship with an inter-
national celebrity!” or “I'm a brilliant musician,
but I chose to step away from the spotlight be-
cause [ don’t want fame.”)

5. Maintaining social harmony. This type
of lie is common in everyday interactions and
helps smooth over conflicts or tensions within
a social group, preserve positive relationships,
and protect others’ feelings. Such lies stem
from the fear of causing rifts in relationships or
damaging social perceptions. (e.g., “That looks
great on you!”—even when it doesn’t.)

6. Self-defense. People often lie to avoid
the negative consequences of their actions or
poor decisions, to protect themselves from crit-
icism, judgment, or punishment, or to maintain
control over how others perceive them.

Lying has a wide range of effects, both
negative and positive.

B. Arcimowicz, K. Cantarero, and E. So-
roko argue that although “lies have a negative
impact, they are still acceptable for the follow-
ing reasons:

1. The positive consequences of lying
are often greater than the negative ones.

2. Lies may be told to protect innocent
people from suffering an injustice.

3. Some lies are told to prevent irrepa-
rable harm.

4. Positive lies are rare, so in these cases,
they do not alter the general belief that lying is
wrong.

5. Noble lies are told in emergency situ-
ations” [1].

At the same time, the authors [1, p. 10]
have highlighted the general psychosocial con-
sequences of lying:

1. Shock and distrust.
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in aceste cazuri ele nu altereaza convingerea
generald cd a minti este gresit.

5. Minciunile nobile sunt rostite
situatii de urgenta” [1].

Totodata, autorii [1, p. 10] au evidentiat, in
general, consecintele psihosociale ale minciunii:

1. Soc si neincredere.

2. Reactii emotionale - apar emotii nega-
tive, cum ar fi furia, tristetea, regretul, antipatia
si dezamagirea.

3. Reactii
care includ:

a) Distantare - dezamagirea pe termen
lung, ,racirea” relatiilor cu o anumita persoana,
cresterea suspiciunii fata de mincinos siaparitia
aversiunii Intre acesta si persoana inselata.
b) Ruperea relatiilor - posibilitatea de retrage-
re totald din contactele cu mincinosul.

c) Razbunare - despartirea intentionata
pentru a pedepsi mincinosul.

d) Conflict verbal - folosirea unui limbaj dur.

e) Ostracizarea sociala a mincinosului.

f) Criza - o minciuna descoperita poate de-
veni un punct de cotitura in relatie, ducand fie la
Jdistrugerea” acesteia, fie la ,imbunatatirea” ei.

Consecintele unei minciuni depind de es-
timarea:

1. semnificatiei sale Intr-o situatie parti-
culara,

2. tipului de minciuna,

3. capacitatii de intelegere a situatiei.

Minciuna, fiind un fenomen complex, im-
plica procese cognitive si emotionale, precum
si manifestari comportamentale si fiziologice
care pot trada intentiile unei persoane.

Scopul cercetarii a fost investigarea ca-
racteristicilor si tipurilor de minciuna predo-
minante la respondenti.

Metode si materiale aplicate. Avand in
vedere dificultatea investigarii minciunii prin
chestionare, a fost preluata proba evaluativa a
lui D. Makowski si adaptatd conform cerintelor
de context, scop si esantion. Proba a inclus 44
de afirmatii care reflecta frecventa spunerii
minciunilor, abilitatea de a minti cu succes,
consecintele - adica impactul minciunii asupra
individului sau celor din jur - si contextul, care
reprezinta circumstantele in care se minte sau
se justificd minciuna. Limitele de apreciere a
caracteristicilor minciunii au fost cuprinse in-
tre 1 si 10 puncte.

O altd metoda de evaluare a minciunii a

in

cognitiv-comportamentale,
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2. Emotional reactions - negative emo-
tions arise, such as anger, sadness, regret, dis-
like, and disappointment.

3. Cognitive-behavioral reactions, which
include:

a) Distancing - long-term disappoint-
ment, “cooling” of relationships, increased sus-
picion toward the liar, and the development of
aversionbetweenthedeceiverandthe deceived.
b) Relationship breakdown - the possibility of
completely cutting off contact with the liar.

c) Revenge - intentionally ending a rela-
tionship to punish the liar.

d) Verbal conflict - using harsh language.

e) Social ostracism - exclusion of the liar
from social circles.

f) Crisis - a discovered lie can become a
turning point in a relationship, leading either to
its “destruction” or “improvement”.

The consequences of a lie depend on the
assessment of:

1. its significance in a particular situa-
tion,

2. the type of lie,

3. the individual’s capacity to under-
stand the situation.

Lying, being a complex phenomenon, in-
volves cognitive and emotional processes, as
well as behavioral and physiological manifes-
tations that may betray a person’s intentions.

The aim of the research was to inves-
tigate the characteristics and types of lies pre-
dominant among the respondents.

Methods and materials applied. Giv-
en the difficulty of investigating lying through
questionnaires, the evaluation sample devel-
oped by D. Makowski was adopted and adapted
according to the context, purpose, and sample
requirements. The sample included 44 state-
ments reflecting the frequency of lies, the abil-
ity to lie successfully, the consequences (i.e.,
the impact of the lie on the individual or those
around them), and the context, which refers to
the circumstances under which the lie is told or
justified. The rating scale for the characteristics
of lying ranged from 1 to 10 points.

Another method for evaluating lies is the
questionnaire adapted by I. Scuratova [25],
which determines the predominance of a cer-
tain type of lie as well as the motivation for tell-
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fost chestionarul adaptat de 1. Skuratova [25],
care determina predominarea unui tip de min-
ciung, precum si motivatia de a spune urmatoa-
rele tipuri de minciuni:

1. Minciuna etica - vizeaza un acord uni-
versal privind respectarea etichetei.

2. Minciuna benefica - subiectul este mo-
tivat sd ascunda anumite informatii importante
fata de o alta persoand, deoarece acestea i-ar
putea afecta negativ sanatatea psihica.

3. Minciunad de completare - nu vizeaza
ranirea persoanelor care ascultd, avand scopul
de a crea o imagine proprie cu trasaturi remar-
cabile de personalitate.

4. Minciuna de justificare - se manifesta
intr-o situatie In care un comportament nepo-
trivit este descoperit, iar individul recurge la
mecanisme de protectie silaimbunatatireaima-
ginii personale pentru a minimiza sanctiunile.

5. Minciuna tacita - informatiile sunt dis-
torsionate din cauza continutului lor insufici-
ent, a contextului sau a imaginii percepute.

6. Minciuna de tip barfa - transmiterea
de informatii neverificate despre prieteni, co-
legi sau personalitati celebre.

7. Minciuna de autoprezentare - vizeaza
infrumusetarea imaginii proprii. Este utilizata
mai frecvent in relatiile cu persoanele necunos-
cute sau cu cele care nu cunosc circumstantele
reale ale vietii vorbitorului.

8. Motivele minciunii - aceasta scala
contine afirmatii legate de atribuirea unor mo-
tive personale pentru a spune minciuni. Cu cat
o persoana identifica mai multe si mai diverse
motive pentru a pacali, cu atat este mai predis-
pusa sa distorsioneze informatiile.

Respondentii au evaluat raspunsurile din
chestionarul lui I. Skuratova pe o scala dela 0 la
3 puncte. Cercetarea caracteristicilor minciunii
si a tipurilor predominante a fost realizata pe
un esantion de 70 de persoane cu varste cu-
prinse intre 22 si 23 de ani. Chestionarele au
fost aplicate in conditii confortabile, cu acor-
dul respondentilor, fiecare avand in fata doua
probe anonime. Rezultatele au fost analizate si
prelucrate statistic.

Discutii si rezultate obtinute. Raspunsu-
rile obtinute de la respondenti se inscriu intr-o
marja de eroare de +5%, avand in vedere natura
sensibild a subiectului. Multi dintre acestia ma-
nifesta reticenta in a recunoaste adevarul des-
pre frecventa, abilitatea, contextul si tipologia
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ing the following types of lies:

1. Ethical lie - aims to establish a univer-
sal agreement to respect etiquette.

2. Beneficial lie - the subject is motivated
to hide certain important information from an-
other person because it could negatively affect
their mental health.

3. Filler lie - does not aim to hurt the lis-
teners but serves the purpose of creating a per-
sonal image with remarkable personality traits.

4. Justifying lie - occurs in situations
where inappropriate behavior is discovered,
and the individual resorts to protective mech-
anisms and self-image improvement to mini-
mize sanctions.

5. Implicit lie - information is distorted
due to insufficient content, context, or the per-
ceived portrayal.

6. Gossip lie - transmitting unverified in-
formation about friends, colleagues, or famous
personalities.

7. Self-presentation lie - aims to embel-
lish one’s self-image. It is used more frequently
in relationships with strangers or those who
are unaware of the actual circumstances of the
speaker’s life.

8. Reasons for lying - this scale includes
statements related to attributing personal rea-
sons for telling lies. The more reasons a person
identifies for lying, the more likely they are to
distort information.

Respondents evaluated their answers in
[. Scuratovars questionnaire on a scale from 0
to 3 points.

The study on the characteristics of lying
and the predominant types was conducted on
a sample of 70 individuals aged between 22
and 23 years. The questionnaires were admin-
istered in comfortable conditions, with the re-
spondents’ consent, each being presented with
two anonymous tests. The results were analyz-
ed and statistically processed.

Discussion and Results:

The responses obtained from the partici-
pants fall within a margin of error of +5%, con-
sidering the sensitive nature of the subject of
lying. Many respondents exhibited reluctance
to acknowledge the truth about the frequency,
ability, context, and typology of the lies they
told, which does not necessarily reflect the au-
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minciunilor emise, ceea ce nu reflectd neaparat
autenticitatea atitudinii lor fata de minciuna.

In schimb, este posibil ca raspunsurile si
fie influentate de normele si asteptarile sociale,
ceea ce sugereaza o tendinta crescuta de confor-
mare la acestea, mai degraba decat o reflectare
fidela a comportamentului individual. Astfel,
interpretarea rezultatelor tine cont de posibi-
litatea distorsionarii raportarii la minciung, ca
urmare a fenomenului de autocenzura sau a
dorintei de conformare la idealurile societale.

thenticity of their attitude toward lying.

Instead, it is possible that their respons-
es were influenced by social norms and ex-
pectations, suggesting an increased tendency
toward conformity rather than an accurate re-
flection of individual behavior.

Thus, the interpretation of the results
takes into account the possibility of distortions
in self-reporting on lying, due to self-censor-
ship or the desire to conform to societal ideals.

Tabelul 1. Distributia chestionatilor conform caracteristicilor minciunii ( nr.=70, %)
Table 1. Distribution of respondents according to the characteristics of lying (n = 70, %)

Frecventa Consecinte Abilitate Circumstante Nivel
Frequency Consequences Ability Circumstances Level
Inalt
1 2% 29 41% 7 10% 33 47% ,
High
Mediu
12 17% 35 50% 46 66% 30 43% ,
Medium
Scazut
57 81% 6 9% 17 24% 7 10%
Low

In urma analizei datelor din tabe-
lul 1, reiese cd mai mult de jumatate dintre
respondenti (81%) nu considera ca recurg
frecvent la minciuni, indicidnd un nivel scazut
al acestora. In ceea ce priveste impactul min-
ciunii asupra individului si celor din jur, 50%
dintre participanti evalueaza consecintele
acesteia la un nivel mediu, ceea ce sugereaza o
constientizare moderata a efectelor sale. Astfel,
se poate deduce ca indivizii manifesta o anumi-
ta preocupare fata de influenta negativa a min-
ciunii asupra celorlalti si asupra propriei per-
soane. Implicarea proceselor cognitive, cum ar
fi analiza si sinteza rolului minciunii in relatiile
interpersonale, contribuie la retinerea in fata
tentatiei de a minti.

Datele analizate arata ca doar 10% din-
tre respondenti demonstreaza o abilitate ridi-
cata de a detecta minciunile si de a le formula
cu maiestrie. Pe de alta parte, majoritatea celor
care au completat chestionarul (66%) afirma
cd au o capacitate medie de a minti. In ceea ce
priveste elaborarea minciunilor in diverse con-
texte, aproape jumadtate dintre participanti ra-
porteaza un nivel ridicat de abilitate.

Structura minciunii cuprinde mai multe

The analysis of the data in Table 1 reveals
that more than half of the respondents (81%)
do not consider themselves to resort to lying
frequently, indicating a low occurrence of lying.

Regarding the impact of lying on the in-
dividual and those around them, 50% of par-
ticipants assess its consequences at a moderate
level, suggesting a medium awareness of its
effects. Thus, it can be inferred that individu-
als show some concern about the negative in-
fluence of lying on others and themselves. The
involvement of cognitive processes, such as
analyzing and synthesizing the role of lying in
interpersonal relationships, contributes to re-
straining the temptation to lie.

The analyzed data show that only 10% of
respondents demonstrate a high ability to de-
tect lies and craft them skillfully. On the other
hand, the majority (66%) state that they have
an average ability to lie. Regarding the formu-
lation of lies in various contexts, nearly half of
the participants report a high level of skill.

The structure of a lie includes several
components, and research on this topic high-
lights various dimensions, including cognitive,
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componente, iar cercetarile asupra acestui su-
biect evidentiaza diverse dimensiuni: cogniti-
ve, comportamentale, emotionale si sociale.

1. Intentia si motivatia de a minti. Con-
form analizelor realizate de P. Ekman, R. Feld-
man si T. Levine, minciuna este abordata din
perspectiva motivatiilor care o declanseaza. Un
aspect esential al minciunii este intentia de a
ascunde adevarul pentru a obtine un avantaj.

2. Componenta cognitivd. Construirea
unui fals este mai dificil decat spunerea adeva-
rului. Mincinosul trebuie sa formuleze un me-
saj inselator care sa nu contina inconsecvente
logice si sa nu contrazica ceea ce ascultdtorul
ar putea deja si stie. In concordanti cu aceas-
ta idee, DePaulo et al. [3] si A. Vrij [22] au des-
coperit ca unii subiecti au avut nevoie de mai
mult timp pentru a formula afirmatii false de-
cat cele adevarate.

3. Disconfort si emotii. Potrivit cerceta-
torilor R. Gray, P. Ekman si R. Kraut, cele mai
frecvent asociate emotii cu Inseldtoria sunt
vinovatia si anxietatea. Vinovatia rezulta din
implicarea 1n falsitate, iar anxietatea este lega-
ta de teama de a fi prins. P. Ekman a addugat
la aceasta lista si conceptul de ,mangaierea
inseldtorului”, adicd bucuria asociata cu reusita
unei pacaleli [12; 6; 14]. Oricare dintre emotiile
mentionate mai sus poate explica reactiile au-
tonome asociate cu pdcaleala, dar raspunsurile
nonverbale sunt considerate acum o reflectie
directa a acestor afecte, mai degraba decat o
consecinta a excitabilitatii.

4. Contextul. Unul dintre cele mai rele-
vante contexte in care apare minciuna este cel
social si relational. B. DePaulo si altii au identi-
ficat ca majoritatea minciunilor sunt spuse in
interactiunile sociale, avand ca scop proteja-
rea relatiilor interpersonale, evitarea conflic-
telor sau menajarea sentimentelor celorlalti
[3]. In acest context, minciunile sunt adesea
considerate un mijloc de adaptare sociala si de
mentinere a armoniei intre oameni.

5. Frecventa. Un studiu clasic realizat
de B. DePaulo et al. [3] a permis o mai buna
intelegere a frecventei minciunilor 1n viata co-
tidiana. Cercetdtorii au aratat ca adultii mint
frecvent, iar minciunile nu se limiteaza la
situatiile grave, ci au si o utilitate in contexte
sociale banale. D. Makowski, B. DePaulo si cole-
gii au descoperit ca aproximativ 60% dintre cei
cercetati mint cel putin o data pe zi, iar fiecare
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behavioral, emotional, and social aspects.

1. Intention and motivation behind
lying. According to analyses by P. Ekman, R.
Feldman, and T. Levine, lying is viewed from
the perspective of the motivations that trigger
it. An essential aspect of lying is the intention
to hide the truth in order to gain an advantage.

2. The cognitive component. Construct-
ing a lie is more difficult than telling the truth.
The liar must formulate a deceptive message
that does not contain logical inconsistencies
and does not contradict what the listener might
already know. Building on this idea, DePaulo
et al. [3] and A. Vrij [22] discovered that some
subjects needed more time to formulate false
statements than true ones.

3. Discomfort and emotions. Accord-
ing to researchers R. Gray, P. Ekman, and R.
Kraut, the most frequently associated emo-
tions with deception are guilt and anxiety. Guilt
results from involvement in falsehoods, while
anxiety is related to the fear of being caught. P.
Ekman also added the concept of ‘the deceiv-
er’'s comfort,” meaning the pleasure associated
with the success of a trick [12, 6, 14]. Any of the
emotions mentioned above can explain the au-
tonomic reactions associated with deception,
but nonverbal responses are now considered a
direct reflection of these emotions, rather than
a consequence of excitability.

4. The social context. One of the most
relevant contexts in which lying occurs is the
social and relational one. B. DePaulo et al. iden-
tified that most lies are told in social interac-
tions, with the goal of protecting interpersonal
relationships, avoiding conflicts, or managing
the feelings of others [3]. In this context, lies
are often seen as a means of social adaptation
and maintaining harmony between people.

5. Frequency. A classic study conducted
by B. DePaulo et al. [3] provided a better un-
derstanding of the frequency of lies in every-
day life. The researchers showed that adults lie
frequently, and lies are not limited to serious
situations but also serve a purpose in mundane
social contexts. D. Makowski and B. DePaulo,
along with their colleagues, found that about
60% of those surveyed lie at least once a day,
and each person tells, on average, 1 to 2 lies
per day. The study showed that lies are gener-
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persoanad spune, in medie, 1-2 minciuni zilnic.
Studiul a aratat ca minciunile sunt, de obicei,
mai frecvente in interactiunile sociale decat in
alte contexte, precum cele profesionale sau fa-
miliale [16, 3].

6. Gravitatea. In functie de contextul in
care este spusd, de intentiile mincinosului si
de consecintele sale asupra celor implicati,
minciuna poate varia semnificativ in gravitate.
Totusi, cercetdrile moderne sugereaza ca eva-
luarea gravitatii minciunii depinde si de con-
textul in care este spusa, precum si de motivele
din spatele ei.

7. Abilitatea. Abilitatea de a minti presu-
pune un proces cognitiv complex, care implica
simultan mai multe functii mentale, precum
planificarea, inhibarea impulsurilor, monitori-
zarea atentiei si gestionarea emotiilor.

8. Controlul. Paradoxal, Incercdrile inse-
latorilor de a-si controla comportamentul pot
deveni indicii ale inseldciunii. Oamenii nu pot
controla simultan toate canalele de comunicare,
iar unele dintre ele nu sunt complet gestionate de
la Tnceput. Astfel, apare o discrepantd; de exem-
ply, fata si corpul, fata si vocea sau expresiile pot
transmite impresii diferite observatorilor. Con-
trolul minciunii presupune fie inhibarea impulsu-
lui de a minti, fie gestionarea procesului prin care
minciuna este construita si transmisa eficient.

9. Comportamentul aparent se refera la
semnele externe sau manifestarile care suge-
reaza prezenta unei minciuni, dar care nu sunt
indicii definitive, deoarece pot fi influentate de
factori precum stresul, anxietatea sau oboseala.
Cercetadrile relevante realizate de A. Vrij, B. De-
Paulo et al., Levine et al. si M. Zuckerman et al.
au evidentiat comportamentele verbale si non-
verbale asociate cu minciuna.

10. Comportamentul inaparent. A. Vrij,
B. DePaulo et al,, T. Levine et al. si M. Zucker-
man et al. scriu ca acesta se refera la indicii si
trasaturi ale comportamentului invizibile sau
greu de observat, dar care, totusi, pot dezvalui
un fals sau o intentie de a induce 1n eroare. De
asemenea, include modificarile fiziologice, care
pot fi masurate cu ajutorul tehnologiilor mo-
derne, precum frecventa cardiaca, activitatea
electrodermald, ritmul respirator sau tensiu-
nea arteriala.

11. Consecinte sau rezultate. Consecintele
minciunii pot fi de natura morald, psihologica,
sociala si chiar biologica. Studiile realizate de au-
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ally more frequent in social interactions than in
other contexts, such as professional or family
settings [16, 3].

6. Severity. Depending on the context
in which it is told, the liar’s intentions, and its
consequences on those involved, a lie can vary
significantly in severity. However, modern re-
search suggests that the evaluation of a lie’s se-
verity depends on the context and the motives
behind it.

7. Ability. The ability to lie involves a
complex cognitive process that simultaneous-
ly engages multiple mental functions, such as
planning, inhibiting impulses, monitoring at-
tention, and managing emotions.

8. Control. Paradoxically, attempts by
deceivers to control their behavior may be-
come clues to deception. People cannot simul-
taneously control all communication channels,
and some of them are not fully managed from
the start. Thus, a discrepancy arises; for exam-
ple, the face and body, face and voice, or ex-
pressions can convey different impressions to
observers. Controlling a lie involves either in-
hibiting the impulse to lie or managing the pro-
cess of constructing and communicating the lie
effectively.

9. Apparent behavior refers to external
signs or manifestations that may indicate the
presence of a lie but are not definitive clues, as
they can be influenced by factors such as stress,
anxiety, or fatigue. Relevant research by A. Vrij,
B. DePaulo et al,, Levine et al., and M. Zucker-
man et al. has highlighted verbal and nonverbal
behaviors associated with lying.

10. Invisible behavior. A. Vrij, B. DePau-
lo etal, T. Levine et al., and M. Zuckerman et al.
state that this refers to clues and traits of be-
havior that are invisible or difficult to observe
but may still reveal a falsehood or the inten-
tion to deceive. It also includes physiological
changes, which can be measured using modern
technologies, such as heart rate, electrodermal
activity, breathing rate, or blood pressure.

11. Consequences or outcomes. The
consequences of lying can be moral, psycholog-
ical, social, and even biological in nature. Stud-
ies conducted by authors such as DePaulo, Vrij,
Baumeister, and Ekman have examined these
effects, highlighting three major directions:
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tori precum DePaulo, Vrij, Baumeister si Ekman
au analizat aceste efecte, evidentiind trei directii
majore: impactul asupra individului, asupra
relatiilor interpersonale si asupra societatii.

Comportamentele care indica o posibila
minciuna sunt variate si adesea subtile, inclu-
zand schimbari in limbajul corpului, modificari
ale vocii, inconsecvente intre cuvinte si actiuni,
precum si manipularea perceptiei prin distorsio-
narea informatiilor. In ceea ce priveste frecventa
si abilitatea de a spune si analiza minciunile, D.
Makowski scrie c3, desi pacaleala este adesea stu-
diatd ca un act ce implica, dar nu se limiteaza la
producerea sau receptionarea acesteia, minciuna
ar putea fi, de asemenea, infeleasa si investigata
ca o trasatura dispozitionald, adica o caracteris-
tica metastabild a personalitatii. Totusi, utilizarea
chestionarelor pentru evaluarea inselaciunii ridi-
ca inevitabil intrebarea daca rezultatele ar putea
fiinfluentate de biasul de raspuns si de perceptiile
distorsionate din autoevaluare [16, p. 12].

T. Levine adopta o abordare diferita, in-
vestigdnd categorisirea in diferite ,profiluri”
pe baza numarului de minciuni spuse zilnic. El
a sugerat existenta a doud grupuri distincte:
mincinosii de zi cu zi - majoritatea populatiei
generale - si mincinosii prolifici, care au o
tendinta semnificativ mai mare de a minti si al
caror comportament necinstit este adesea aso-
ciat cu probleme serioase. Aceste constatari
sunt In concordanta cu studiile care sugereaza
ca manipularea, sociabilitatea, anxietatea si ges-
tionarea impresiilor sunt trasaturi asociate cu o
capacitate auto-raportata ridicata de a minti.

Analiza rezultatelor chestiondrii tipuri-
lor de minciuna (I. Skuratova) este prezentata
in tabelul 2.

impact on the individual, on interpersonal re-
lationships, and on society.

The behaviors that indicate a possible lie
are varied and often subtle, including changes
in body language, alterations in voice, incon-
sistencies between words and actions, as well
as manipulating perception by distorting infor-
mation.

Regarding the frequency of lies and the
ability to both tell and analyze them, D. Ma-
kowski writes that although deception is often
studied as an act involving, but not limited to,
its production or reception, lying could also be
understood and investigated as a dispositional
trait, i.e., a metastable personality characteristic.

However, the use of questionnaires to
assess deception inevitably raises the ques-
tion of whether the results could be influenced
by response bias and distorted perceptions in
self-assessment [16, p. 12].

T. Levine adopts a different approach, in-
vestigating categorization into different “pro-
files” based on the number of lies told daily. He
suggested the existence of two distinct groups:
everyday liars - the majority of the general
population - and prolific liars, who have a sig-
nificantly higher tendency to lie and whose dis-
honest behavior is often associated with seri-
ous problems. These findings align with studies
suggesting that traits such as manipulability,
sociability, anxiety, and impression manage-
ment are associated with a high self-reported
ability to lie.

The analysis of the results of the ques-
tionnaire on types of lies (I. Shkuratova) is pre-
sented in Table 2.

Tabelul 2. Perceptia tipurilor si motivatia minciunii (nr.=70, %)
Table 2. Perception of the Types and Motivation of Lies (n=70, %)

Tipul de minciuna | Nivel scazut (nr,,%) | Nivel mediu (nr.,%) Nivel inalt (nr.,%)
Type of Lie Low Level (nr,%) Medium Level (nr,%) High Level (nr,%)
Etica
, 15 21% 37 53% 18 23%
Ethical
Benefica
. 19 27% 50 71% 1 2%
Beneficial
De Completare
28 40% 37 52% 5 7%
Omplementary
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Justificativa
o 5 7% 49 70% 16 23%
Justificatory
Tacita
. 3 4% 37 52% 30 43%
Tacit
Barfa
_ 14 20% 47 67% 9 13%
Gossip
Autoprezentare
. 24 34% 36 51% 10 14%
Self-presentation
Motive
. 28 40% 38 54% 4 6%
Motivations

Din cele sapte tipuri de minciuna analiza-
te, cei mai multi respondenti (40%) au manifes-
tat un comportament de minciund de completa-
re la un nivel redus. Nivelul mediu de pacalire a
fost cel mai frecvent inregistrat pentru majorita-
tea tipurilor de minciuna. Printre acestea, min-
ciuna benefica si cea de justificare s-au dovedit a
fi cele mai frecvente, reflectind forme subtile de
falsificare a realitatii. Autojustificarea in contex-
tul exprimarii falsurilor a fost observata la 70%
dintre respondenti, ceea ce sugereaza o tendinta
de a masca intentiile sau actiunile false sub un
pretext de rationalizare personala. Rezultatele
indica faptul ca o proportie semnificativa dintre
respondenti recurge la diverse forme de min-
ciunag, iar motivatiile acestora sunt adesea lega-
te de protejarea imaginii proprii si justificarea
comportamentelor. Minciuna tacita si cea etica
reprezinta cele mai frecvente forme de falsifica-
re a realitatii la un nivel inalt, ceea ce sublinia-
za complexitatea si subtilitatea fenomenului in
cadrul interactiunilor sociale. Datele sugereaza
ca acest fenomen reflecta presiunea sociala sau
strategii de adaptare la asteptarile externe, mai
degraba decat o reald intentie de a insela sau
manipula.

CONCLUZIL.

1. Minciuna prezinta caracteristici com-
plexe, care sunt tangentiale cu contextul,
motivatiile, scopurile si intentiile persoanei
care o exprimd, indicand faptul ca nu reprezinta
un comportament simplu, ci unul multidimen-
sional, influentat de diversi factori situationali
si psihologici.

2. Rezultatele arata c3a majoritatea
respondentilor nu percep recurgerea frecventa

N8

Of the seven types of lies analyzed, most
respondents (40%) exhibited a low level of fill-
er lying. A moderate level of deception was the
most frequently recorded across the majority
of lie types. Among these, beneficial and justify-
ing lies proved to be the most common, reflect-
ing subtle forms of reality distortion.

Self-justification in the context of ex-
pressing falsehoods was observed in 70% of
respondents, suggesting a tendency to mask
false intentions or actions under the pretext of
personal rationalization. The results indicate
that a significant proportion of respondents
resort to various forms of lying, with motiva-
tions often linked to self-image protection and
behavior justification.

Implicit and ethical lies represent the
most frequent forms of reality distortion at a
high level, highlighting the complexity and sub-
tlety of the phenomenon in social interactions.
The data suggest that this phenomenon reflects
social pressure or adaptation strategies to ex-
ternal expectations rather than a genuine in-
tent to deceive or manipulate.

CONCLUSIONS

1. Lying exhibits complex characteristics
that intersect with context, motivations, goals,
and the speaker’s intentions, indicating that it
is not a simple behavior but a multidimension-
al one influenced by various situational and
psychological factors.

2. The results show that most respond-
ents do not perceive themselves as frequently
resorting to lies, suggesting either a more pos-
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la minciuni, sugerand o autoevaluare mai pozi-
tiva a comportamentului propriu in raport cu
adevdrul, o tendintd de a minimiza propriile
acte de falsificare.

3. Impactul minciunii asupra individului
si celor din jur este perceput cu un grad mo-
derat de constientizare, ceea ce sugereaza o
intelegere partiald a efectelor negative ale min-
ciunii atat asupra imaginii proprii, cat si asupra
relatiilor interpersonale.

4. Abilitatea de a spune si de a detecta
minciuni se manifesta la un nivel mediu, indi-
cand ca respondentii au o competenta relativa
in ceea ce tine de recunoasterea si utilizarea
minciunilor.

5. Motivatiile din spatele minciunilor
sunt, in principal, legate de protejarea imaginii
proprii si justificarea comportamentelor, ceea
ce sugereaza o dorinta de autoaparare psiholo-
gica si o tendinta de evitare a judecatii negative
din partea celor din jur.

6. Pe masurda ce indivizii devin mai
constienti de consecintele potentiale ale min-
ciunilor, motivatia lor de a le spune creste.

7. Minciuna tacitd si autojustificarea se
numadra printre cele mai frecvente forme de
falsificare a realitatii, ceea ce indica faptul ca
multi respondenti prefera sa utilizeze strategii
subtile de manipulare a adevarului. Acestea nu
implicd minciuni directe, dar sunt totusi menite
sa modifice perceptia altora asupra realitatii.

Aceste concluzii evidentiaza complexitatea
fenomenului minciunii si subliniaza importanta
contextului, motivelor psihologice si normelor
sociale In vederea formarii si utilizarii falsurilor.
Cercetarile efectuate sugereaza necesitatea unei
ample investigatii suplimentare In privinta rolu-
lui minciunii in relatiile interpersonale.

itive self-assessment of their behavior in re-
lation to the truth or a tendency to downplay
their own acts of deception.

3. The impact of lying on both the in-
dividual and those around them is perceived
with a moderate level of awareness, suggesting
a partial understanding of its negative effects
on self-image and interpersonal relationships.

4. The ability to tell and detect lies is
manifested at a moderate level, indicating that
respondents have a relative competence in rec-
ognizing and using deception.

5. The motivations behind lying are pri-
marily related to self-image protection and
behavior justification, suggesting a psycholog-
ical self-defense mechanism and a tendency to
avoid negative judgment from others.

6. As individuals become more aware of
the potential consequences of lying, their moti-
vation to lie increases.

7. Implicit lying and self-justification are
among the most common forms of reality dis-
tortion, indicating that many respondents pre-
fer to use subtle strategies to manipulate the
truth. While these do not involve direct false-
hoods, they still serve to alter others’ percep-
tions of reality.

These conclusions highlight the complex-
ity of lying as a phenomenon and emphasize the
importance of context, psychological motives,
and social norms in the formation and use of
deception. The research conducted suggests
the need for further in-depth investigation into
the role of lying in interpersonal relationships.
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